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“More and more municipalities and DOTs are beginning to see the value 
of a sweeping program.” –Jake Rubin, director of fleet and procurement

BY KAT ZEMAN

Sweeping Corporation of America 
(SCA), the largest self-performing power 
sweeping company in the United States, 
is rolling out new technology to improve 
its services and streamline growth. 
 The Cleveland-based company spe-
cializes in providing street, parking lot 
and construction site sweeping, catch 
basin cleaning and several ancillary 
services to state, municipal, commercial 

and industrial customers. SCA services 
thousands of miles of roadways and 
parking lots each month in 14 states 
throughout the Midwest, Mid-Atlantic, 
Eastern and Southeast regions of the 
United States. 
 In 2017, Soundcore Capital Partners 
LLC, a New York-based private equity 
firm that invests in lower middle market 
businesses, acquired SCA as well as 
SCA’s sister company, Sani-Tech JetVac 

Services. In the past two years, SCA has 
completed several acquisitions includ-
ing USA Services of Florida and Reilly 
Sweeping, a service provider in the 
Mid-Atlantic region.
 “The acquisitions have allowed us to 
create the first power sweeping compa-
ny on a national scale,” says Jake Rubin, 
SCA’s director of fleet and procurement. 
“Our scale has already allowed us to 
make some significant investments like 
the modernization of our fleet and more 
recently new fleet technology.”

Rolling It Out 
SCA is in the process of rolling out 
new technology that will improve 
driver communications and workflow 
management, increase compliance 
with DOT requirements and create a 
customized maintenance program for 
its complex assets.  

  CUTTING- 

EDGE
Sweeping Corporation of America is  
introducing new technology to improve  
its power sweeping services.

// Cleveland-based SCA provides street, parking 
lot and construction site sweeping, catch basin 
cleaning and several ancillary services. 
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 The rollout is scheduled to be complete 
by June. “The package itself consists of a 
data-enabled tablet in every vehicle and 
a telematics unit in every vehicle,” Rubin 
says. “Because we acquired all these com-
panies, they all had something different 
so we are streamlining that to one system 
as a part of this project.”
 In addition to the tablet and telemat-
ics units installed in each vehicle, the 
new technology package consists of 
several cloud based applications.
 One of them is Zello Work, designed 
to improve driver communication 
through a mobile application that em-
ulates push-to-talk walkie-talkies over 
cell phone networks.
 “It’s a great tool that allows our driv-
ers to communicate with colleagues 
and their management from their 

truck,” Rubin adds. “When they are out 
there cleaning the highways at night, 
they need reliable communication. 
It’s one of the applications we’re very 
excited about – and we paired that with 
a blue tooth headset from Blue Parrot, 
which allows all this to happen in a 
hands-free environment.” 
 Another solution being rolled out is 
Silent Passenger, a leading multi-use 
fleet management and tracking platform 
powered by Vehicle Tracking Solutions. 
It is a SaaS-based solution that leverag-
es the latest in IoT and cloud computing 
technology to help manage and monitor 
a company’s fleet. 
 It can uncover costly expenses while 
identifying opportunities for improve-
ment, productivity and efficiency. Silent 
Passenger efficiently monitors vehicles, 

drivers and processes within one intui-
tive platform. 
 Among its many benefits, Silent Pas-
senger helps lower fuel costs, reduces 
overtime pay, increases mobile work-
force productivity, optimizes dispatch-
ing and route planning, monitors unau-
thorized use of vehicles and prevents 
vehicle downtime and maintenance 
expenses. “Through Silent Passenger, we 
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Schwarze Industries   works with fleet managers and 
stormwater managers to integrate the latest wireless 
hardware with our sweeper’s digital control system. We 
deliver vehicle and sweeper performance data to fleet 
software. We also provide logistics data to GIS systems 
reporting miles swept and catch basins cleaned for storm-
water credits. For 45 years Schwarze Industries has been 
committed to providing an exceptional level of customer 
support and offers one of the most comprehensive lines in 
the sweeping business. Applications include parking area 
cleaning, industrial sweeping, airport ramp and runway 
sweeping, street sweeping (PM10), asphalt milling clean-
up, and stormwater (MS4) management.



are installing technology that allows us 
to know which driver is in each vehicle 
at any time and move our daily vehicle 
inspection process [required by DOT] 
from paper to electronic which increases 
our ability to be DOT compliant and im-
proves the safety of our fleet,” Rubin says.  
 In addition, Silent Passenger allows 
SCA to create a customized vehicle 
maintenance program. The module 
makes it easy to monitor and schedule 
oil changes, inspections, registrations 
and other routine maintenance. Au-
tomatic alerts can be sent via email or 
text message.
 “Our fleet consists of some very com-
plex equipment,” Rubin adds. “There is 
no off-the-shelf maintenance program 
for it. This allows us to create a custom-
ized program based on use. It increases 
our uptime and provides the ability for 
us to provide more reliable services to 
our customers.”
 In the future, SCA also plans to adopt 

tailored vehicle tracking technology, 
also offered through Silent Passenger. 
“It will allow us to produce live report-
ing for state departments of transpor-
tation to allow for transparency of what 
we swept and when we swept it,” Rubin 
says. “It’s a further functionality of the 
technology we will be rolling out. The 
reporting will be tailored to the custom-
er’s desire. The most powerful part of 
the VTS solution is that it’s a highly-tai-
lored reporting solution.” 

Sweeping Services 
With 36 facilities strategically located 
throughout the eastern and south-east-
ern United States, SCA has become a 
reputable industry powerhouse respon-
sible for maintaining more than 25,000 
miles of roadways and thousands of 
parking lots each month for state, mu-
nicipal and private clients. 
 While most of SCA’s locations started 
with just one street sweeper and a few 

small contracts, the company now 
employs more than 900 associates and 
utilizes a total of 964 assets in its fleet. 
That includes state-of-the-art street 
sweepers, parking lot sweepers, sewer 
cleaners, dump trucks, regenerative 
air vacuum trucks and other support 
equipment that is utilized daily across 
the country. 
 Its mechanical broom sweepers and 
regenerative air vacuum trucks can 
handle everything from heavy debris on 
the interstate to dirt tracked onto road 
surfaces during a construction project 
to a retail parking lot.
 SCA’s customer list includes several 
state departments of transportation, 
city and county public works depart-
ments, airports, large industrial facili-
ties, property management companies, 
major retailers, construction companies 
and special event venues.
 “Our core customers are state de-
partments of transportation, paving 
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// SCA services thousands of miles of 
roadways and parking lots each month in 14 
states from the Midwest to the Southeast.



companies, municipalities, commercial property owners 
and property management companies,” Rubin says. “We see 
opportunities to provide a higher quality of service to all of 
our core customers as a result of our newly-deployed fleet 
technology package.”  
 SCA’s sweeping services are broken down into two cate-
gories – mechanical broom sweeping, which is the largest 
chunk of the company’s business, and parking lot sweeping. 
 SCA offers three types of street power sweeping equip-
ment in various sizes: mechanical broom sweepers, regen-
erative air sweepers and air sweepers. These machines 
can be used individually or in tandem to meet specific 
project needs. 
 The company creates customized street sweeping pro-
grams for its clients that can be quarterly, monthly, weekly 
or daily.
 “More and more municipalities and DOTs are beginning 
to see the value of a sweeping program,” Rubin says. “Small-
er municipalities typically see an immediate benefit. They 
may only need their sweeper one day a week, and if their 
sweeper is worn out, they need to spend $300,000 to buy a 
new one. We can create value for them by giving them an 
annual cost that they can budget around rather than dealing 
with the ups and downs of owning and maintaining a truck. 
This is what we do and we’re good at it.”  
 In addition, SCA offers drain-cleaning services that 
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Zello   is the leading push-to-talk business service for drivers and dispatchers world-
wide, turning iOS, Android, and Windows devices into walkie-talkies that also record 
messages, track locations, and send emergency notifications over all WiFi and data 
networks. Account administrators easily customize users and settings in bulk from any 
web browser, configuring private channels of up to 6,000 users with service better 
than traditional radios. Zello serves thousands of businesses, has more than 130 mil-
lion users worldwide, and is recognized as a reliable communication solution by the Wall 
Street Journal, New York Times, CBS, CNBC, USA Today, and TechCrunch.

// SCA is rolling out new technology to 
improve driver communications and workflow 
management, among other priorities.



many customers often bundle with their street sweeping 
services. The company offers sewer cleaning and in-
spection, storm drain/catch basin cleaning, wet well/lift 
station cleaning, video pipe inspection, smoke testing and 
deep lift vacuum capabilities.
 “It provides great value to DOTs to allow them to bundle 
their street cleaning and drain cleaning service together,” 
Rubin says. “The value in that is that a street sweeping pro-
gram is designed to keep debris out of drain systems. They 
work hand in hand. We’ve always offered drain cleaning but 
we are focused on growing that offering.”
 Its JetVac stormwater cleaning and inspection services 
include the complete emptying of all tank contents, both 
liquids and solids. The unit is then inspected to ensure 
that all components are in place and operational and 
digital proof of inspection can be sent the appropriate 
regulatory authorities. 
 SCA prides itself on employing PACP-certified operators 
committed to operating within the highest safety standards 
and those who will not compromise safety.

Professionalizing the Industry
Founded in 1988, SCA prides itself on providing reliable, 
cost-effective power sweeping and Jet-Vac services to 
customers across the United States. With 36 facilities lo-
cated across the country, it believes it has the right people, 
equipment, technology, expertise and infrastructure to get 
the job done right the first time. SCA also strives to be a 
premier power sweeping company by providing unparal-
leled customer service. 
 “Our commitment to partner with our customers and 
provide the highest quality services in the industry is legiti-
mately our goal – it’s not just a tagline,” Rubin says. 
 SCA utilizes a wide range of equipment to meet a variety 
of power sweeping needs for any size job – large or small. 
The company knows that street sweeping is about more 
than keeping streets, highways, parking lots and industrial 
complexes looking clean – it’s about eliminating safety 
hazards and ensuring regulatory compliance. 
 “We will continue to contribute to ongoing efforts to 
professionalize the industry,” Rubin says. “Some service 
providers complete just enough work to not fail an inspec-
tion and are OK with paying penalties now and then. It puts 
us at a disadvantage at times in the bidding process but 
our goal is to bid and perform work as scoped by the state 
engineer without cutting corners.”  
 SCA has partnered with a number of power sweeping 
industry groups to promote professionalism and tighter 
disciplines in the industry. 
 “Every state has different requirements on how often 
certain areas have to be swept,” Rubin says. “The state 
engineer inspects our work, and if we fail to complete a 
cycle on time or we leave too much debris behind, we will 
be back-charged. Historically, many service providers 
have done just enough work not to be penalized, but we are 
trying to change that model to truly partner with the state 
engineer to complete all the sweeping – not just enough to 
stay out of trouble.” 
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// The company employs more than 900  
associates and utilizes a total of 964 assets  
in its fleet of sweepers and other equipment. 
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